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GO-TO-MARKET: COUNTER DRONE SYSTEM

e >

Direct B2G Sales B2B Infrastructure
Large Airports, nuclear plants,
defense/government shipping companies, large
contracts. corporates.
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Recurring Revenues
Licensing, long-term
service contracts,
upgrades & training.
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Strategic Partnerships
Defense integrators (e.g.,
Hyundai, state defense
agencies).
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NEXA GLOBAL IS TARGETING <.001% OF THE MARKET &N
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l 2026-27 Global Business = 7.2 Billion ’ We:Sr:itt)?égnel;ﬂr:g;zsy » projecting sales of global 57
P systems
: Out of which we are
l 2027-28 Global Business = 9.1 Billion » Wec?sr:itg?e!gnilrggeizsy » projecting sales of global 72
P systems

Potential Target Nexa Global Funnel

Please note that the above are conservative estimates of how the Anti Drone Systems market is expected to increase —
it is likely that the market may expand much quicker.
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